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Your China Consultants!
Whether You Are A 

Western Company Inbound 
to China or a Chinese 

Company Embarking on 
Outbound Globalization –
C3 China Consultants Are 
Here To Help You Every 

Step Along the Way!



About C3

C3 China Consultants is a Beijing, China based consulting 
company providing management-consulting, investment 
banking, market research and educational programs 
services; all relating to China.  Whether you are a western 
company looking to develop or refine your existing China 
market entry strategy or a Chinese company seeking to 
globalize your business and funds raising processes, C3 
China Consultants is here to support your endeavors by 
providing practical cost efficient Best of East and West  
(“BEWE”) solutions to achieve your company objectives.

C3 China Consultants offers 
strategic business plan 

development, investment 
banking, strategic market 

research and venture capital 
research services through 
our worldwide network of 
offices and professionals.
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Management Consulting & Investment Banking 

For our western clients, C3 Consulting specializes in China by providing 
research, strategy, and transactional advisory services to identify, validate, and 
articulate growth opportunities in China.  We provide theses services by 
utilizing our extensive China network of affiliated C3 companies at both the 
national and local levels to tailor specific cross cultural solutions for our 
clients.   

For our Chinese clients, we provide research, strategy, and transactional 
advisory services to identify, validate, and articulate growth opportunities 
outside China.  We assists our Chinese clients to execute their globalization 
plans by providing these services through the utilization of  our extensive 
network of affiliated C3 companies outside China to tailor specific cross 
cultural solutions for our clients. 
 
F 
 
 
 
 
C3 Vision China Market Research – Market Research That Makes 
a Difference! 
 
C3 Vision China provides trusted world-class quality research in China with 
headquarters in Beijing and affiliated C3 companies across China.  As China 
opens its economy, every multinational companies wants to be here in some 
form.  However, a company will only succeed if it understands the preferences 
of its Chinese customer base.  Whether your firm is entering the Chinese 
market for the first time, expanding its existing Chinese business lines, or 
performing due diligence, C3 Vision China can help. 
 
 

Founded in the 1990’s, the C3 China Consultants has 
completed engagements for clients including startups, small 
businesses, venture capital and private equity firms, middle 
market and Fortune 500 companies. 

For our Chinese clients, C3 Vision China can provide 
globalization support services in many different forms 
ranging from its own China based services and that of its 
China C3 Network of affiliated companies and to those of 
its oversees affiliated companies.  Through C3 Consulting, 
Chinese companies can develop strategic plans for 
globalization expansion of operations and fund raising  
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efforts in line with China government policies and in line with Western 
business practices. 

C3 China Education 
 
C3 China Education is C3’s educational arm that provides educational 
training to western companies seeking to develop a better understanding of 
doing business with and in China and to those Chinese companies seeking to 
better understand how to do business with the west. The C3 China business 
educational classes are taught by distinguished Professors from top Chinese 
Universities such as Tsinghua University, Beijing University and Wuhan 
University along with China business practitioners with decades of Chinese 
business experience. 
 
C3 Conferences & Trade Delgations 
 
C3 China Education has and can host China conferences and China trade 
delegations on behalf of clients and government patrons.  By utilizing its China 
national level relationships, C3 is able to host industry specific conferences and 
trade missions to and from China.  Many China companies talk about having 
the relationships – the guanxi – to get things done in China.  They talk the talk, 
but not all can walk the walk.  C3 has proven China relationships to assist its 
clients to obtain their China objectives.  C3 has hosted and is planning future 
national level China government sponsored conferences and has been 
appointed by a China national ministry level commission to lead westerns 
company trade delegations to China. 
 
C3 China Education in conjunction with one of its major China government 
patrons is concentrating on China strategic industries such as electricity, 
petroleum and chemicals, telecom, coal, civil aviation and shipping and 
defense.  However, at the request of C3 clients or other government agencies, 
C3 can assist in other industries to organize and host China conferences and 
delegations to meet your needs.  In late Fall 2005, C3 hosted the first ever 
China Financial Conference sponsored at the national level by the China State 
owned Assets and Administration Commission of the State Council, PRC 
(SASAC).  For details about the 2005 SASAC conference, go to the C3 
company web site located at httl://www.c3-strategic.com and for details about 
SASAC go to http://www.sasac.gov.cn/eng/eng_index.htm. 
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In late Fall 2007, C3 was appointed by SASAC, a national ministry level 
Chinese government agency to lead delegations of western companies to China 
in order to familiarize the delegations on doing business in China and match the 
companies up with their Chinese counter parts.  The objective of these trade 
delegations is to enhance bilateral trade between Chinese and western 
companies thought the exchange of business ideas and opportunities that serves 
as the foundation for future long term quality cooperation between the two 
sides.  C3 currently has in development trade delegations in the following 
areas. 
  
 
 
 

1. China Industrial Machinery & Manufacturing 
Sector 

2. China Financial Industry 
3. China Energy Industries - Electricity, 

Petroleum, Coal And Alterative Energy 
Sources 

4. China Telecom Industry 
5. China Civil Aviation and Shipping Industries 
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The C3 Company

C3 China Consultants, based in Beijing, China offers executive 
management consulting services through it four service product 
lines; 1) China Strategic Business Plan Development, 2) 
Investment Banking, 3) Strategic Market Research and 4) China 
Educational Service.  C3 China Consultants offers our services 
through our worldwide network of affiliated offices and 
professionals.

For our western clients, we specialize in providing China research, 
strategy, and transactional advisory services to identify, validate, 
and articulate growth opportunities in China.  We provide theses
services by utilizing our extensive China network of national and 
local affiliated C3 companies and government agencies to tailor 
specific cross cultural solutions for our Western clients.  

For our Chinese clients, we provide research, strategy, and 
transactional advisory services to identify, validate, and articulate 
growth opportunities and raising capital outside China.  We assist 
our Chinese clients to execute their globalization plans by 
providing these services through the utilization of our extensive 
network of affiliated C3 companies outside China to tailor specific 
cross cultural solutions.

6



The Management Team 
 
Founded in the 1990’s, the executive management of C3 China Consultants 
Group of companies has completed engagements for clients including 
startups, small businesses, venture capital and private equity firms, middle 
market and Fortune 500 companies. 
 
 
 

 

 

 
 

 

He is a licensed United States attorney, a member of the California Bar 
Association, a graduate of the University of Southern California Law 
Center and a graduate of the University of California at Davis, California 
where he obtained his Bachelors degree in Economics and graduated 
Summa Cum Laude as a member of the Phi Beta Kappa Honor Society and 
President of the Omicron Delta Epsilon Economics Honor Society. 

Each member of his executive management team has decades of experience 
doing business in and with China and brings both a wealth of China 
experience and extensive China relationships to formulate and implement 
the C3 business solutions for its clients. With expertise and relationships in 
both the private and public sectors of the developing China market 
economy, the fastest growing economy in the world, the C3 management 
team is able to formulate its BEWE solutions to meet the ever-changing 
dynamic China market conditions. 
 
The C3 Network of Affiliated Companies 
 
The core of C3’s business is its network of affiliated local partners located 
in both China and the West. Each local partner is an independent expert in 
its own field with a strategic affiliation to C3 The network is comprised of 
existing expert consultants in diverse businesses working together to pool 
their knowledge. By utilizing the services of other experts within the 
network, C3 is capable of delivering cross cultural efficient executable 

Jeffrey J. Don leads the C3 management team as C3 ’s chief 
executive officer and founder. He has over 25 years experience 
doing business in Asia and formulated numerous strategic 
business plans for western companies seeking to enter the Asian
and China markets and for Asian and China companies seeking 
to enter the U.S. markets. As CEO of Telecom Sino Group, a 
Telecom Consulting company, he led the team that developed 
the China telecommunications market entry strategy for two 
Top Ten Fortune 500 companies; a U.S. telecommunications 
company and a U.S. computer company.
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solutions across a variety of industries; solutions that are industry specific.  
With affiliated C3 experts in diverse fields ranging from the manufacturing 
of IC chips to the usage of 3rd party guarantees in the China commercial 
lending markets, C3 can and will find a solution to achieve your company’s 
objectives. 
 
The C3 Solutions - Best of East and West Business Practices 
(BEWE) 
 
As an alliance of expert consultants doing business in and with China, C3 
utilizes its Best of East and West Business Practices (“BEWE”) to advise 
C3 customers on how to do business in China, how to globalize an existing 
China business and how to access global investment funds.  C3 obtains 
results for its clients by providing the market research to support your 
decision to enter your new market, a Best of East And West (“BEWE”) 
strategic management market entry plan and the necessary execution 
support - national, local and industry specific relationships - to effectively 
and efficiently achieve its client's goals. 
 
 
 
 
 
 
 
 
 
Chinese company seeking to globalize its business by doing business in a 
western business culture - BEWE Solutions for a multicultural business 
world.  The BEWE plans prepared by the C3 serve as a key “alignment 
documents” whose objective is to adjust the expectations between the 
western businesses and the Chinese businesses to the same common 
business objectives and goals as set forth in the BEWE plans.  By utilizing 
the best that each business culture – east and west – has to offer, C3 is able 
to tailor solutions to meet the needs of its clients. Whether it is a Western 
company seeking to do business with China or a Chinese company seeking 
to go global, the C3 Best of East and West (“BEWE”) solutions are cultural 
strategic plans that can be implemented by multi-cultural management 
teams in an international market place – the global economy.  C3 "BEWE" 
Solutions For A Global Economy!

Utilizing the combined expertise of all C3 affiliated 
consultants in combination with the broad scope of 
expertise of the C3 executive management team, C3 is 
able to deliver a depth and breadth of expertise in 
formulating practical cost efficient solutions that can be
implemented by a Western company seeking to do 
business in the China business culture and for a  
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C3 Consulting

Management Consulting

C3 China Consultants offers strategic business plan 
development, market research, and investment banking 
consulting services, relating to China, through our network of 
offices and professionals worldwide. We specialize in 
research, strategy, and transactional advisory work to 
identify, validate, and/or articulate growth opportunities.

We help our clients:

Develop Professional Business Plans

Secure Capital

Sell All or Part of Their Business

Value Their Business

Conduct Feasibility Studies of Their Business and 
Product Initiative

Whether You Are In-Bound to China or 
Out-Bound From China, C3 China 

Consultants Are Here to Help!
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A Full Range of Strategic Services to Support Our Clients’ 
China Endeavors – Inbound or Outbound China 

C3 Consultants and its C3 network of affiliated companies also perform 
services for its clients that flow naturally from our strategic advisory and 
investment banking practices, including: 

• Strategic Market Research, both via primary and secondary research, 
through our C3 Vision China division. 

• Executive Management Training, for both Western and Chinese 
companies seeking to do business in the other’s country, through our 
C3 Educational Executive Training division. 

The C3 Network of affiliated companies also performs services for its 
clients that flow naturally from our C3 Consultants strategic advisory and 
investment banking practices, including 

• Corporate Identity/Branding/Logo Work 
• Off shore corporate formation, maintenance and tax advisory services 
• Presentation, Document Development, and Graphic Design Services 
• Website Design and Development Services 
• Internet strategic marketing services, including search-engine 

marketing (SEM) and search-engine optimization (SEO) service 
• Prospective Customer Identification and Outreach 
• Legal, Patent, and Accounting Services 

C3 has vast experience in completing advisory engagements directed at 
audiences including: 

• Venture capital and private equity firms 
• Angel, corporate, and strategic investors and reviewers 
• Commercial lenders 
• Customers and Prospective Customers 
• Senior management/boards/employees/others 
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Investment Banking Consulting Services 

C3 with its overseas partners offers its Chinese clients financial consulting 
services and specializes in raising equity, debt capital commercial credit 
facilities and advising on business sale and acquisition opportunities for 
emerging and middle market companies. 
  
Our process for finding and securing the right buyers/investors for our 
clients includes the following: 

 
• Evaluating financing, sale, and 

acquisition alternatives  

• Developing and/or refining 
financing and business sale 
diligence and selling materials  

• Developing lists of qualified 
investors, buyers, and sellers 
within our extensive network 

 Contacting these parties on 
our clients’ behalf 

 Facilitating the due diligence 
process 

 Negotiating, structuring and 
closing the transaction 

C3 Comprehensive Consulting Process Map 
At C3, we work with both western in bound to China clients and Chinese 
companies out bound from China.  We help our clients at every phase along 
the In Bound or Out Bound China marketing lifecycle from creating a 
market-entry strategy to refining product and service mixes to developing a 
sales and marketing strategies and responding to local market feedback. We 
provide our clients with the most in-depth market information and 
understanding possible while still keeping our processes simple and flexible 
and our analysis comprehensive by following our proprietary C3 
Comprehensive China Consulting Process Map. 
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C3 Research

C3 VISION CHINA – Market Research That Makes a 
Difference!

For Our Western Clients

C3 Vision China provides trusted world-class quality research in 
China with headquarters in Beijing and affiliated C3 companies 
across China.  As China opens its economy, every multinational 
companies needs to be here in some form.  However, a company 
will only succeed if it understands the preferences of its Chinese 
customer base.  Whether your firm is entering the Chinese market
for the first time, expanding its existing Chinese business lines, or 
performing due diligence, C3 Vision China can help.  C3 Vision 
China provides targeted market research that will help your firm 
make the critical decisions that lead to China success. The key to 
every project’s success lies with clearly understanding the 
objective. C3 Vision China’s Principals bring both Western and 
Chinese expertise to the table and utilizing Best of East and West 
(BEWE) methodologies, gets meaningful market information 
upon which your company can base your decisions.  Nothing gets 
lost in translation.
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C3 Research

C3 VISION CHINA – Market Research That Makes a 
Difference!

For Our Chinese Clients

C3  Vision China with both  Western and Chinese expertise, can 
provide its Chinese clients with a clear picture of a targeted 
foreign market and utilizing the same research tools and 
methodologies, can help its Chinese clients to avoid the myriad of 
pitfalls and hurdles for the unaware China companies embarking 
on a globalization plan. C3 Vision China gets meaningful market 
information upon which your Chinese company can base your 
decisions and helps your Chinese company understand the data 
from a Chinese perspective.  Nothing gets lost in translation
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Market Research Specialties 
Based in Beijing and Los Angeles, our C3 Vision China market research 
specialties are: 

1. Focus Groups Interviews 
2. Surveys 
3. Product Marketing Analysis – Client & Competitors’ Products 
4. Industry Reports 
5. Competitor Analysis And  
6. Partner Identification 

 
Standard Market Research Deliverables 
Our C3 Vision China market research standard deliverables in each 
specialty are as follows: 
 
1. Focus Group Interviews Deliverables 

1. Questionnaire Design And Translation 
2. Interview Facility. 
3. Recruitment And Incentives 
4. Moderation 
5. Simultaneous Translation 
6. Digitally-Recorded Interviews 
7. Final Report 

2. Surveys Deliverables 
1. Questionnaire design and translation 
2. Recruitment and incentives (if applicable) 
3. Conduct Interviews 
4. Final report, including summary and data file 

3.  Product Marketing Analysis Deliverables 
C3 ensures that your PMA survey is a success by focusing 
on the following key criteria. 

1. Questionnaire design  
2.  Targeted sampling 
3. Shopper recruitment 
4. Shopper training 
5. Data collection. 

4. Industry Report Deliverables 
C3 Vision China can provide industry reports, applicable for companies 
entering specific Chinese markets, offering documents, due diligence, and 
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strategic planning to support the decision to enter the specific China 
market. 
 
Common Details included in our Industry Reports include: 

1. Industry Overview  
2. Analysis Of Key Enterprises Operating Conditions  
3. Industry Development And Opportunities  
4. Industry Development And Market Forecast  

 
In addition to the objective data contained in the Industry Report, C3 and its 
affiliates at the China national and local levels can provide a critique of the 
industry from the vantage point of “experienced China eyes.”  These C3 
Industry Critique Reports give context and depth to the objective data in the 
Industry Report.  What is going on in China from an objective data 
standpoint may only touch the surface of what really is going on in China! 
 
Our Industry Reports Deliverables are: 

1. Industry Report 
2. C3 Vision China – Industry Critique Report 

 
5. Competitor Analysis Deliverables 
C3 Vision China details individual companies, alone or as part of an 
industry study.  Common details include in our Competitor Analysis 
Reports include: 
 

1. Revenue 
2. Market share 
3. Distribution channels and network 
4. Sales force 
5. Pricing 
6. Product details 
7. Market cap 
8. Organizational structure 
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In addition to the objective data contained in the Competitor Analysis 
Report, C3 and its affiliates at the China national and local levels can 
provide a critique of the competitor from the vantage point of “experienced 
China eyes.”  These Competitor Critique Reports give context and depth to 
the objective data in the Competitor Analysis Reports.  What your 
competitors are doing in China might not necessarily be what you want to 
be doing in China.  

Our standard Competitor Analysis Deliverables are: 
1. Competitor Analysis Report 
2. C3 Vision China – Competitor Critique 

 
6. Partner Identification Deliverables
C3 Vision China utilizes data mining as well as industry networks to 
identify possible partners or acquisition candidates. This can include 
follow-up contacts to confirm company details, or to arrange introductory 
meetings.  C3 works with you to determine your partner search criteria.  
Then with a refined selection criterion, for our western inbound China 
clients, C3 can relationship mine its industry networks along with its China 
national and local relationships to apply your selection criteria in locating 
suitable candidates.  For our outbound China clients, C3 utilizes and data 
mines its own and those of its C3 network of affiliated companies to locate 
and identify suitable partner candidates.  

Our standard Partner Search Deliverables are:  
1. Selection Criteria Design and Translation 
2. China Relationship Mining 
3. Prospective Partners Short List 
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C3 Education

C3 China Education is our educational arm that provides 
educational training to western companies seeking to develop a 
better understanding of doing business with and in China and to 
those Chinese companies seeking to better understand how to do 
business with the west. The C3 China business educational classes 
are taught by distinguished Professors from top Chinese Universities 
such as Tsinghua University, Beijing University and Wuhan 
University along with China business practitioners with decades of 
Chinese business experience.

In addition to providing the China educational training, China 
Education also organizes and hosts our C3 China Conferences and 
C3 Overseas Trade Delegations to and from China.  The China 
conferences and delegations are organized and hosted by C3 under
the sponsorships of the appropriate China government bodies such
as the State Owned Assets and Administration Commission  
(SASAC), a ministry level government agency directly under the 
China State Council.
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Doing Business In China Education Program 
The Doing Business In China Education (DBIC) Program introduces 
western students to the general environment of doing business in 
contemporary China and equips students with the background, effective 
strategies and approaches for doing businesses in that particular 
environment through an overview survey of relevant aspects of China in 
terms of its society, politics, culture, history, economy and market entry 
strategy aspects.  In addition, the program introduces students to a selected 
Chinese industry by presenting the history of the industry, the current 
companies within the industry, government policies affecting the industry, 
current business opportunities within the industry, the projected future 
development of the industry and strategies for doing business with and in 
this industry.  The program is an executive training course geared towards 
foreign business executive stationed in or en route to China, overseas 
businessmen interested in expanding their business into China and business 
students considering further detailed studies of Chinese business. The 
course is taught in English. 
 
 
 
 
 
 
 

Doing Business In America Education Program 

The Doing Business in America program is geared for those globalizing 
Chinese companies and Chinese companies considering globalization.  The 
United States of America offers a relatively open business environment. It 
is very easy to start a business or to conduct commerce in the USA. There 
are, however, some restrictions that apply and many hazards to avoid. The 
Doing Business in America program provides information about doing 
business in the USA including many useful tips on how to start and develop 
your business and how to avoid the most common problems. 

This information is presented to help foreign firms currently doing business 
in the USA, to assist foreign entrepreneurs wishing to establish a business 

The course is offered in two formats: 
1. In China at sponsoring Chinese educational 

institutions and  
2.  Abroad at sponsoring Western educational 

institutions. 
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in the US, and to aid foreign businesses in establishing commerce with US 
companies. The Doing Business in America program also provides basic 
information about the organization and structure of various US business 
models, presents some of the most common legal requirements and basic 
taxation issues. The program discusses generally accepted business 
practices, corporate etiquette and US business culture. C3 has a wealth of 
information about the business environment in various states and cities 
throughout the United States and C3 Local partners who are part of the C3 
network of affiliated companies. 

China Conferences 

 
 
 
 
 
 
 
 
 

1. Doing Business in China With the China Industrial Manufacturing 
Sector 

2. Doing Business in China with the China Semiconductor Industry 
3. Doing Business in China with the China Financial Industry 
4. Doing Business in China with the China Petrochemical Industry 
5. Doing Business in China with the China Entertainment Industry 
6. Doing Business in China with the China Telecommunications 

Industry 
 
Trade Delegations 
 
In late Fall 2007, C3 was appointed by SASAC, a national ministry 
level Chinese government agency to lead delegations of western 
companies to China in order to familiarize the delegations on doing 
business in China and match the companies up with their Chinese 
counter parts.  The objective of these trade delegations is to 
enhance bilateral trade between Chinese and western companies 

C3 currently has, in development, future 
conferences in China in the following 
business areas.  These future 
conferences are to be hosted under the 
sponsorship of the relevant national 
level Chinese organizations and 
government agencies. 
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thought the exchange of business ideas and opportunities that 
serves as the foundation for future long term quality cooperation 
between the two sides. 
 
For the future, C3 currently has in development trade delegations 
in the following areas. 
 

1. China Industrial Machinery & Manufacturing Sector 
2. China Financial Industry 
3. China Energy Industries - Electricity, Petroleum, Coal And 

Alterative Energy Sources 
4. China Telecom Industry 
5. China Civil Aviation and Shipping Industries  
6. China defense industry 

  
 

Trade 
Delegations 
To & From 

China 
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C3 Products

Below are brief descriptions of C3 current and newest products 
along with some of the products of our C3 network of affiliated 
companies.  Contact us if you need more information about any of 
our services or the services of any company within our C3 Network 
of companies.

C3 Current Products
Management Consulting

Strategic Planning – Strategic Business Plan for China 
Market Entry or Globalization 

Investment Banking – Sourcing of all type funds: equity, 
debt, commercial finance & IPO’s

Financial Modeling – Financial projections with 
assumptions and details that make sense to both investors and 
management
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Market Research 
• Primary Research – Interviews, surveys & focus groups of your 

targeted market customers 
• Secondary Research – Reviews and reports about your targeted 

market based on proprietary and non-proprietary data bases inside and 
outside China, including China language only databases. 

• Chat With The China Stars – Ask your own questions and gauge 
responses from the China insiders to find out what really is going on 
in China. 

Education 
• Doing Business in China – Education program geared for executives 

of western companies in bound to China, which provides valuable 
background information about how business is conducted in China 
and a basic overview of the particular China industry. 

• Doing Business in America - Education program geared for 
executives of Chinese companies out bound from China, which 
provides valuable background information about how business is 
conducted abroad and a basic overview of the particular overseas 
industry. 

• Corporate Training Programs – Specific tailored programs geared 
for a particular corporate client with more in-depth information 
geared to meet its unique training objectives and goals. 

China Conferences & Trade Delegations 
• China Conference – Host a Conferences in China geared towards 

specific industries in which your company as a conference sponsor 
can introduce yourself to your China counterpart industry and build 
meaningful China relationships to enhance your China business 
opportunities and performance. 

 
• China Trade Delegations – Join a Western business delegations 

coming to China on invitation from the China State owned Assets and 
Administration Commission to become familiar with Doing Business 
In China, to meet with government to hear about government policies 
related to your industries and to meet with their China business 
counterparts to build meaningful China relationships to enhance your 
China business opportunities and performance. 
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“Chat With the China Stars” 
 
Our newest C3 product is our “Chat With the China Stars” program. Have 
you ever wanted to talk to a particular person in China? Would you like to 
find out what is really going on in China, perhaps even to an insider in a 
particular industry?  C3 can help you arrange that meeting and if you are 
not sure who it is you want to speak to but know what you would ask, we 
can help you identify with which person you should be speaking.  Think 
about it – first hand information from the right China expert insider 
unfiltered by any analysts or market researchers.  Questions you can ask 
and perhaps even more important, answers where you gauge the response 
from the China Star.  In-person chat sessions where you can read between 
the lines and answer for yourself, what really is happening in China? 
 
C3 has arranged meetings with top government agencies and companies 
where C3 affiliates and clients have had the opportunities to ask questions 
directly related to their businesses.  In one instance, a USA merger and 
acquisition company had the opportunity to ask a high-level key 
government agency “what would be the next sector of the China economy 
to begin to pursue globalization through M & A activities following the 
current wave of globalization by the China raw materials industry?”  On 
another occasion, C3 arranged for a USD200 billion western commercial 
finance company, who wants to bring its supply chain commercial finance 
products to China, an opportunity to ask regulators, banks, potential 
customers and academics whether its suite of supply chain financing 
products were suitable for China manufacturers and how to go about 
marketing those products in China.  On another occasion, C3’s CEO 
arranged meetings for the highest levels of the executive management of 
one of the largest USA telecommunications company to meet with its 
China counterparts to explore possible areas of cooperation. These 
discussions led to a very detailed China market entry strategy for the USA 
telecommunications company. 

 

C3 Newest Products 
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Tashjian Law Firm – Tashjian Law Firm based in USA is an international 
law firm specializing in providing legal services to companies inbound to 
the USA by providing legal advice as to the offshore corporate structures 
and to the transfer of personnel to the USA operations by overseas 
companies.  The firm is a renowned expert in field of business immigration 
to the USA having lectured around the globe for over 10 years. 
 
Comsec BVI Ltd. – Comsec, based in Hong Kong, SAR, China provides a 
range of services including incorporation of International Business 
Companies (IBCs) in the BVI, local companies in Hong Kong and 
corporate secretarial and accountancy services in both. 
 
Growthink – Growthink, headquartered in USA offers business plan 
development, investment banking, strategic market research, and venture 
capital research services. Growthink has completed over 1,000 
engagements for clients including emerging ventures, venture capital firms, 
small/medium-sized enterprises and Fortune 500 spinouts. Growthink 
clients have collectively raised over $1 Billion in capital.  As a strategic 
advisory firm with a strong finance focus, Growthink understands the 
unique challenges of articulating growth initiatives to institutional and 
corporate audiences. 
 
Quest Team - With its headquarters in the heart of Silicon Valley 
California, The Quest Team, Inc. has been serving clients since 1974. The 
Quest Team is an organization of highly experienced professionals offering 
high impact, semi-customized training processes for the development of 
sales, marketing and customer teams & sales and marketing consulting 
services to high technology industries.  Its training programs are offered 
online in both on-demand and real time broadcast formats along with in-
person training programs for its corporate clients. 
 
 

C3 Network of Affiliated Companies Products 
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C3 Contact Information
C3 Beijing, China 
Affiliate Office
Qu Xi Huan Beilu Chang,
15 Hao Lou 3-102, 
Beijing
PRC 1000097
8610 8849 9726

C3 Los Angeles, USA 
Affiliate Office
500 North Central Avenue, 
Suite 940
Glendale, CA 91203
1 818 500 8810

Hong Kong Registered 
Office
Room 1403 14/F West 
Tower
Shun Tak Centre, 168
Connaught Rd
Central, Hong Kong

Email: info@c3-strategic.com
Global Faxes At: (852 3010 
2089) & (1 413 751 5877)
Global Voice Mail At: 1 206 888 
4296
On The Web At: www.c3-
strategic.com
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